
Legacy Academy Series

Why and How to Start 
a Legacy Giving 
Conversation
This session will discuss how you can be the vital seed planters, by 
introducing the topic and how you can work with other experts to 
realise philanthropic aspirations of wealth holders.

Key Facts:

Legacy is often overlooked – Advisers wait for clients to raise it, 

missing relationship opportunities. 

 

Be a “seed planter” – Introduce the topic and collaborate with 

specialists to help clients. 

 

Collaborate across disciplines – Tax, legal, and wealth advisers 

should work together on legacy planning. 

 

Proactive advisers gain an edge – Early legacy conversations 

strengthen client engagement and differentiation. 

 

Use practical tools – Tailored questions and examples make 

raising legacy topics easier.
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Never miss an update. As a Remember A Charity campaign supporter, 
gain discounted access to your CPD on forlegal.co.uk. 
Our Legacy Academy Series is free for all to view and enjoy. however, you 
can also gain unlimited access to hundreds of additional webinars by 
visiting forlegal.co.uk and using the code RAC50 at the checkout. 

............
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RAC50 to 

receive your 
discount

50% off
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